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No matter your reasons for buying a home, finding the right property in the ideal neighborhood at a price 
within your budget is a significant challenge. That's why many buyers choose to work with a full-service 
Windermere Real Estate agent. Partnering with a licensed professional offers numerous benefits, thanks 
to their specialized skills and expertise.

AS YOUR WINDERMERE AGENT:

● I have in-depth knowledge of the local market and can quickly identify the best areas 
where you are likely to find a home within your budget.

● By understanding your needs, I can save you time by eliminating homes that don't 
meet your criteria.

● I can help you make the most of online home search tools available to you

● I will arrange appointments, preview homes with you, and assist in evaluating the 
pros and cons of each property.

● Once you find your dream home, I will guide you through the negotiation, legalities, 
and details of the purchasing process.

● Throughout the entire process, I will be there to support you, ensuring a smooth 
and successful home-buying experience.



TRUSTED GUIDE

I will guide you through every step of the home 
buying process, making what can be a complex 
operation as simple and clear as possible.

PERSONAL ADVOCATE

I will develop a clear understanding of your goals 
and needs to effectively negotiate and help you 
achieve your homeownership dreams.

KNOWLEDGEABLE TEACHER

I will leverage a strong grasp of data to provide 
you with the insights needed to make the best 
decisions.

STRATEGIC ADVISOR

I will always ensure you are in the best possible 
position to have your wishes fulfilled.

RELIABLE PARTNER

I will be with you every step of the process     and 
beyond.

"Our vision is to be acknowledged by the community as the finest real estate company in the Greater 
Sacramento region through superior customer satisfaction."



Organization is the key to finding the home you 
want while spending the least amount of time  and 
energy. 

It’s always best to find out how much house you 
can afford before you go house-hunting. I can 
refer you to a loan officer who can assist you with 
determining your down payment, including 
closing costs, along with a monthly mortgage 
payment you are comfortable with.

Make a list of everything you want in a home. Is a 
master suite important? How many bathrooms? 
What about closet space? Do you need a yard for 
the kids and pets to play in? How about a 
fireplace or a bay window? Do you prefer a ranch 
style or a multiple-story house? Are schools or 
access to public transportation important?

Separate the essentials from the items you could 
do without and put them on the “A” list. Prioritize 
the rest of the items into a second and third list in 
order of importance. We’ll then go over the lists so 
that I’m very clear on what you want and need in 
your home.

Keep good notes as we look at homes. After 
awhile, it becomes difficult to remember which 
features belong to which home.

When selecting a home, look beyond cosmetics. 
Make sure the home is in good physical 
condition and that you understand the cost of 
repairs. For more information on how to assess 
the home’s condition, refer to “Home 
Inspections” in this guide.

Look at additional homes, even if you love the 
first one you see. Many times, it takes looking at 
several homes before you find the one that is 
really right for you.

As your Windermere agent, I’ll continue to work 
with you regularly, until you have found the 
home that’s right for you. Keeping in contact 
allows us to establish a good rapport and helps 
me learn how to help you effectively. I’ll continue 
to search for homes that suit your needs.









HOW I CAN HELP YOU BUY YOUR HOME

Thank you for the opportunity to discuss representing you in the purchase of your home. I understand 
how exciting this time can be, and I am here to guide you through every step of the way. My goal is to 
anticipate any potential bumps in the road and ensure a smooth and enjoyable experience for you.

AS YOUR WINDERMERE AGENT, I PROVIDE:

● A personal meeting to discuss the home buying process

● Guidance in determining your home buying priorities

● A personalized plan to find the right home for you

● A customized “Home Finder” account with new listing alerts sent to your e-mail

● A personal letter to non-listed homes in the neighborhood you desire

● Accompany you to view each home you choose

● Provide professional Opinion of Value of homes you consider

● Help you identify your top three choices and provide a detailed marketing analysis before making 
an offer

● Detect hot buttons for seller

● Customized offer guidance

● Attend all inspections

● Professional representation and negotiation

● Detailed transaction timeline

● Transaction management – details sent to all parties, ensuring deadlines are met

● Partner with your lender to ensure a smooth close

● Daily/weekly updates on the transaction progress

● Provide referrals for professionals
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Homeownership isn’t a far-fetched dream. It’s an asset worth 
protecting.

In 2006, my single mother sacrificed everything she had to bring my brother and me from Guatemala to 
the United States. Our journey was filled with extreme hardship, from dodging patrols to walking through 
the desert with cactus thorns in our legs and hiding in car trunks until we safely crossed. That experience 
taught me the true meaning of sacrifice, resilience, and starting from nothing.

Driven by that foundation, I became the first college graduate and the first real estate agent in my family. I 
built a career in IT, developing a passion for technology and data-driven precision. By age 24, I achieved 
what many think is impossible today: I bought my very first home. I know firsthand the fear, weight, and 
sacrifice that comes with making that decision.

Today, my mission is to serve as a trusted bridge for my community across the Greater Sacramento 
Region and Davis. Too many buyers and sellers leave transactions feeling stressed, confused, or 
undervalued. I am here to change that. By combining tech-forward efficiency with clear, transparent 
communication in your language, I ensure parents never have to rely on their children to translate 
complex legal contracts.

Whether you are buying your first home or selling an asset you worked tirelessly to build, I bring precision, 
empathy, and relentless dedication to every step of your journey.

The Greater Sacramento Region & Davis is my home. Let’s make it yours.

http://callkevinre.com
http://kevinlucanore.com/blog
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● Leading independent real estate brokerage company in the Greater Sacramento Region*

● #109 out of the top 1,000 Brokers in the United States**

● More than 500 professional REALTORS® in 12 regional offices

● Over $1,622,565 given to local charities through our Windermere Foundation

● Global relocation experts, moving you virtually anywhere in the world

● Our Luxury Portfolio International® affiliation is part of an exclusive global network that features more 
$1 million listings than any other luxury real estate network

● Property management services, serving homeowners with investment properties



● Our firm, Windermere Real Estate, is not just local. Through our affiliation with Leading Real Estate 
Companies of the World® we are globally connected to over 550 of the world’s best brokerage firms. 
Last year, our invitation-only network, LeadingRE, was responsible for $272 billion in annual home 
sales volume among the top 500 U.S. real estate firms — more than any other network, national 
company, or franchise. These numbers solidify our commitment to excellence and our ability to 
deliver exceptional results for our clients.

● Windermere is a proud member of Luxury Portfolio International®, the luxury division of Leading Real 
Estate Companies of the World®

● Luxury Portfolio International®
○ Sells more $1MM U.S. homes than any network or franchise
○ Represents more $1MM+ homes than any other luxury network.
○ Features a website that reaches 200+ countries/territories around the world

MORE U.S. HOME SALES VOLUME THAN ANY OTHER 
REAL ESTATE NETWORK

Volume shown in billions of dollars.





Our vision is to inspire and empower care and 
kindness in our community. We offer time, talent and 
treasure to local organizations that make our 
community a better place.

Over $1,622,565 has been given to deserving 
organizations since 2015. Over 93% of Windermere's 
agents, employees, and managers contribute to the 
Windermere Foundation. Organizations we’ve 
recently supported include:

● Blossom Place

● CASA of El Dorado

● Empower Yolo

● Firefighters Burn Institute

● Foothill Dog Rescue

● Together We Heal Community

● Orangevale-Fair Oaks Food Bank

● Keaton’s Child Cancer Alliance

● Crocker Art Museum

● Natomas Schools Foundation

● Hands4Hope

● Hearts Landing Ranch

● The Leukemia & Lymphoma Society

● Supporting The Taylor House

● CASA Sacramento

● Mercy Coalition

● Supporting the Taylor House

● Cour Experience

● Meals on Wheels Yolo County

● Chicks in Crisis

● Project R.I.D.E.

● Sacramento SPCA

● Animal Outreach of the Mother

OTHER PHILANTHROPIC 
ACCOMPLISHMENTS INCLUDE

● Windermere Signature Properties donated 
$96,700 in grants to local non-profits in 
2025.

● Windermere offices and agents have 
collected and donated more than 122,000 
coats to local non-profits since 2010 
through our annual coat drive.

● For Windermere Signature Properties’ 
Community Service Day, agents and staff 
put in nearly 540 hours of service to 
grassroots organizations.



Hi!

At Windermere Real Estate, we believe real estate is about more than buying and selling 
homes—it’s about supporting the communities where we live and work. As someone who lives 
and works in this community, giving back is an important part of how I do business.

If you choose to work with me, I will make a donation to the Windermere Foundation in your name 
at the close of our transaction. This contribution will directly support local nonprofits and 
organizations that strengthen the neighborhoods we all call home.

Since 2015, our local Windermere team has donated over $1.6 million to nonprofits throughout the 
region, along with countless volunteer hours and community initiatives. It’s a meaningful way to 
ensure that every transaction contributes to something bigger.

I would be honored to not only help you achieve your real estate goals, but also to give back to 
our community on your behalf.

To learn more about the Windermere Foundation, please visit 
windermereca.com/windermere-foundation.

Warm regards, 

Kevin Lucano
Windermere Signature Properties





OUR MARKET SHARE, 
YOUR ADVANTAGE

● 300+ Offices

● More than 7,000 agents

● Complete coverage throughout 
the Western U.S. and Mexico

● Largest regional real estate 
company in the Western U.S.

Whether your clients are moving across
town or across the region, the 
Windermere network of offices is ready 
to guide them every step of the way.

With our deep local expertise, you can
provide them with detailed insights on
housing, community profiles, and area
statistics to help them make informed 
decisions. Need support with an out-of-
area move? You can also connect them 
with a trusted, qualified agent anywhere
in the world to assist with their new 
home search.



Buying or selling a home is one of life’s 
biggest decisions, both financially and 
emotionally. Having a real estate professional 
who knows you, understands your goals, and is 
on your side every step of the way makes all 
the difference.

By discussing your needs with me, whether 
you are selling here to buy elsewhere, 
relocating out of state, or considering an 
international move, tell me what you are 
looking for and I will work on connecting you, 
your friends, or family to vetted experts across 
the United States and in major cities in over 70 
countries. These professionals are carefully 
vetted and collaborate closely with me and my 
award-winning referral team, providing you 
with support and peace of mind throughout 
your real estate journey. 

Whether you are buying your first home, selling 
a family property, or relocating to a new city, 
my referral team and I serve as your personal 
advocate, providing the support that you may 
need along the way. I’m connected to the 
industry’s top independent market leaders 
through a powerful global network for referrals. 
When you market your home with me, your 
property is shared with over 550 Leading Real 
Estate Companies of the World® affiliates in 
over 70 countries, a worldwide audience of 
locally trusted, globally connected real estate 
professionals.

From market analysis and marketing strategies 
to negotiations and problem-solving, I make 
sure you—or anyone you refer—enjoys a 
smooth, confident real estate experience. Even 
far from home, you can rely on me to connect 
you with a vetted professional. 

Our team has received numerous awards from 
the network for referral excellence and client 
satisfaction to help you feel confident about 
the service you’ll get and that work that goes 
on behind the scenes to secure the best 
professionals. While I am compensated if the 
transaction successfully closes escrow, what 
matters most is that you are well-served and 
represented by an experienced professional 
who understands market trends, has a pulse on 
current conditions, and will guide you and your 
family with care.

My guarantee to you is that if your needs take 
you elsewhere, me and my team will work 
diligently to match you with an agent who best 
fits your unique needs, and we will continue 
until we find someone who feels right to you.





BE THE FIRST TO KNOW WHEN 
HOMES COME ON THE MARKET

When you sign up for Home Finder, you’ll receive 
email alerts as soon as homes come on the 
market. Our alerts are updated every 20 minutes 
and include all area broker listings! 

IN THESE HOME FINDER ALERTS, 
YOU’LL RECEIVE:

● Property details & photos

● Price and status changes

● Virtual tours

● The ability to schedule a tour 

● A map all properties

● The ability to customize property searches 
and store favorite properties



I will help you evaluate your home purchase priorities, focusing on your specific needs and 
requirements for a more targeted search.

Once we have identified important criteria together, you will have access to Windermere’s exclusive 
tools, increasing your buying power, control and competitive advantage.

HOME SEARCHES 
WINDERMERECA.COM

Search homes on my website in proximity to your 
point of interest. All listings in the Greater 
Sacramento region are accessible on my 
website. These listings feature individual web 
pages with all pertinent information.

HOME FINDER

When I register you on our Buyer Instant 
Notification Program Home Finder, properties 
that meet your criteria will be automatically 
emailed to you within minutes when the property 
has gone ‘live’ on MLS; including any updated 
information and photos.

NATIONAL HOME SEARCH

Windermere’s affiliation with our global 
relocation network, The Leading Real Estate 
Companies of the World®, provides you with 
access to homes across the country through the 
websites of more than 500 member brokers in 
50 countries. We can expertly manage your 
move locally, nationally and globally.

FULL SERVICE RELOCATION 
DEPARTMENT

Windermere Real Estate is dedicated to 
delivering the highest quality, custom-designed 
relocation services to individuals, families, and 
corporations and their transferred employees. 
Let me know if you have relocation benefits and I 
can coordinate your move. Whether you are 
moving to or from the Greater Sacramento 
region, Windermere can get you there.

NEIGHBORHOOD PROFILES

Through my website, you can access 
neighborhood amenities, characteristics, 
demographics, transit and walk-ability scores, 
schools and maps throughout the Greater 
Sacramento Region. 

OPEN HOUSE SEARCH

Many buyers start their home search online, but 
it doesn’t replace the need for you to see the 
home in person. My website includes an open 
house search for all Broker listings, making it 
easy for you to visit homes that interest you.



Before you start looking at homes, it’s essential to determine a target price range that fits your budget. 
A mortgage lender will ensure you can manage the down payment, closing costs, and a monthly 
mortgage payment comprising principal, interest, taxes, and insurance.

Interest rates and your personal financial situation will influence the amount of house you can afford. 
Therefore, it's always wise to consult with a lender before you begin your home search. I can refer you 
to lenders who match your specific financial needs.

There are various loan programs available to buyers. I can provide you with the names of several 
mortgage specialists who can review all your options with you. Most loan programs require verification 
of all your income sources. Your mortgage consultant will inform you about the necessary 
documentation. Typically, you will need to provide pay stubs and W-2 forms; if you are self-employed, 
you may need to supply copies of your tax returns. 

The required down payment varies depending on the loan program. There are several affordable 
options for borrowers. Closing costs are associated with finalizing the transaction and include the 
appraisal fee, loan origination fee, title insurance, escrow services, and legal recording of documents. 
Each loan is different, so it is crucial to discuss these fees with a mortgage expert.

All lenders review a borrower’s credit history to assess the type of credit used, the amount owed, and 
the borrower’s history of repaying debt.

When you speak with your mortgage professional to determine how much home you can afford, it's 
also a good idea to get pre-approved for a mortgage before starting your home search. This will help 
us narrow down your search to a comfortable price range, and being pre-approved makes your offer 
stronger in the eyes of sellers.



I will help you achieve your dreams of homeownership by providing you with a combination of market 
statistics, expert negotiation and professional guidance throughout the process.

MARKET STATISTICS

Facts and Trends™, Windermere’s market trend 
data for the past 20+ years—including supply 
and demand, appreciation and depreciation, 
price negotiation factors and average list and 
sold prices – guides you in making a fair offer to 
increase your chances of acceptance.

PROFESSIONAL GUIDANCE

Windermere agents are the real estate process 
experts. With experience managing all phases of 
the sale, I will handle the escrow timeline: 
anticipating problems, preparing solutions, 
interpreting information and guiding you to a 
successful closing. By working with you and 
representing your interests effectively, I will be 
your trusted advisor.

NEGOTIATION POWER

Once you are ready to make an offer, my 
negotiating skills and knowledge of property 
values will secure a strong value for the 
purchase price. Windermere agents are among 
the most experienced in the industry and receive 
ongoing training in proven negotiating 
techniques.  

WORKING WITH YOUR MORTGAGE 
LENDER

I will work with your lender to make sure we 
construct an offer that works with your financial 
needs. Pre-approval demonstrates to sellers that 
you are a credit-worthy buyer who is ready, 
willing and financially able to purchase their 
home.

These factors—combined with my communication, tools, and neighborhood knowledge—will help you 
buy a home that meets your criteria at the best value.



Unless you are paying cash, you will need to obtain a mortgage loan. There are many different types 
of loans and programs available and your lender can help you determine the right type of loan for you. 
The following details the steps in obtaining a loan:

1. PRE-QUALIFICATION

Pre-qualification occurs before the loan process 
actually begins, and is usually the first step after 
initial contact is made. The lender gathers 
information regarding your income and debts 
and makes a financial determination about how 
much you will be able to afford.

2. HOME FINDER

The application is actually the beginning of the 
loan process and usually occurs between days 
one and five of the loan. The buyer, now referred 
to as a “borrower”, completes a mortgage 
application with the loan officer and supplies all 
of the required documentation for processing. 
Down payments, closing costs, and various fees 
are discussed at this time and the borrower will 
receive a Good Faith Estimate (GFE) and a 
Truth-In-Lending statement (TIL) within three days 
that itemizes the rates and associated costs for 
obtaining the loan.

3. PROCESSING

Processing occurs between days five and twenty 
of the loan. The “processor” reviews the credit 
reports and verifies the borrower’s debts and 
payment histories. A written explanation is 
required from the borrower if there are any items 
in question on the credit report. The processor 
also reviews the appraisal and survey, and 
checks for property issues that may require 
further discernment. The processor’s job is to put 
together an entire package that may be 
underwritten by the lender.

4. UNDERWRITING

Lender underwriting occurs between days 
twenty-one and thirty, or sooner. The underwriter 
is responsible for determining whether the 
combined package passed over by the 
processor is deemed as an acceptable loan.

5. MORTGAGE INSURANCE

Mortgage insurance underwriting occurs when 
the borrower has less than 20% of the loan 
amount to put towards a down payment. At this 
time, the loan is submitted to a private mortgage 
guaranty insurer, who provides extra insurance to 
the lender in case of default.

6. PRE-CLOSING

Pre-closing occurs between days twenty-five and 
thirty. During this time the title insurance is 
ordered, all approval contingencies, if any, are 
met, and a closing time is scheduled for the loan.

7. CLOSING

Closing usually occurs between days twenty-five 
and forty-five of the loan (depending upon the 
designated length of your escrow). At the 
closing, the lender “funds” the loan with a 
cashier’s check, draft or wire to the selling party 
in exchange for the title to the property. This is 
the point at which the borrower finishes the loan 
process and actually buys the house.





THE ESCROW HOLDER’S DUTIES INCLUDE:

● Serving as the neutral third party between all parties involved

● Ordering the Preliminary Title Report which documents the title status of the property

● Drafting of the escrow instructions

● Prepares required lender documentation and ensures specific conditions are met

● Orders payoff demands for all items to be paid through escrow

● Receives closing instructions, documents and borrower’s funds and ensures that all requirements 
have been met prior to closing

● Schedules and processes the escrow signing approximately 4-6 days prior to close

● Closes escrow, disburses funds and issues the Title Insurance Policy to the borrower and lender

● Records the Deed and other related documents

Escrow is a service that offers protection in the handling of funds and/or documents. It allows buyers 
and sellers to conduct transactions through a neutral party, reducing their risk.

In an escrow arrangement, all involved parties provide instructions to this neutral intermediary, known 
as the "escrow holder." The escrow holder's duty is to ensure that no funds or property change hands 
until all instructions have been fully executed.

Keep in mind that you may be asked to provide information such as legal identification, date of birth 
and social security number to the escrow officer as proof of identity. This information is considered 
highly confidential and is treated accordingly.



When you’re ready to complete a purchase and sale agreement on a home, your offer will generally be 
contingent on a professional inspection of the entire property—including improvements. The home 
inspector looks beyond the cosmetics to make sure that the home’s general systems operate properly. 
The inspector will also look for large repairs that are needed and report on the condition of the home. 

The standard home inspector’s report will review the conditions of the home’s heating and cooling 
systems; interior plumbing and electrical systems; the roof, attic and visible insulation; walls, ceilings, 
floors, windows and doors; foundation, basement and visible structure. The inspector will also look for 
cracks in cement walls, water stains that indicate leakage, and any indication of wood rot.

A home inspection also points out the positive aspects of a home, as well as the maintenance that will 
be necessary to keep it in good shape.

As your Windermere agent, I’m familiar with various home-inspection services and options and can 
provide you with a list of service providers from which to choose from. 

Remember, no home is perfect. If problems are found,  I will help you negotiate through the process.



WHY YOU NEED TITLE INSURANCE

When you purchase your home, how can you be sure that there are no problems with the home’s title 
and that the seller is the true owner of the property? Problems with the title can limit your use and 
enjoyment of the property, as well as bring financial loss. That is what a title search and title insurance 
are for. 

THE TITLE SEARCH AND OWNER’S TITLE POLICY

After your sales contract has been accepted, a title professional will search the public records to look 
for any problems with the home’s title. This search typically involves a review of land records going 
back many years. More than 1/3 of all title searches reveal a title problem that title professionals fix 
before you go to closing. For instance, a previous owner may have had minor construction done on the 
property, but never fully paid the contractor. Or, the previous owner may have failed to pay local or 
state taxes. Title professionals seek to resolve problems like these before you go to closing.

Sometimes title problems occur that could not be found in the public records or are inadvertently 
missed in the title search process. To help protect you in these events, it is recommended that you 
obtain an Owner’s Policy of Title Insurance to insure you against the most unforeseen problems.

WHAT IS ALTA?

ALTA members advocate safe and efficient transfer of real estate and insist on high standards when 
searching land title records and preparing insurance documents. The industry seeks to eliminate risk 
before insuring, which provides the insured with the best possible chance of avoiding land title 
problems. But, title difficulties can and do occur, and members offer both Owner’s and Lender’s title 
insurance policies as effective safeguards.



Life is full of what-ifs, and it can be difficult to find the right insurance to relieve worry of the unknown. 
Whether you need personal insurance, business insurance, or both, it’s important that your coverage is 
specific to your needs. Windermere partners with Moreland Insurance, offering you:

PEACE OF MIND

Your coverage protects the things that are 
important to you, so when the unexpected 
happens, your most valuable assets are secure.

CUSTOM SOLUTIONS

You select the solution that works best for you. 
Choose from a variety of policies designed to fit 
your unique personal and business needs.

INSURANCE SIMPLIFIED

Insurance agents leverage partnerships with 
multiple insurance carriers and solve challenges 
to present you with the best options, so you don’t 
have to sweat the details.

Tailored insurance helps to simplify your 
life as a homeowner. If you’d like to learn 
more, ask your Windermere agent.



There are many methods of holding title to your property. The information provided below is intended 
for informational purposes only. It is important to seek professional counsel from an attorney and/or 
CPA to determine the legal and tax consequences of how you hold title to real property.



TRANSACTION MANAGEMENT ENSURES A SMOOTH CLOSE 

Windermere Real Estate’s Transaction Management Services Program provides an additional resource 
for you throughout the escrow process.

The benefits of working directly with one of our knowledgeable and experienced transaction 
coordinators are many and include:

● 24/7 transaction access via your laptop, smartphone or iPad through a secure web-based 
platform

● DocuSign ease and capability for e-signature technology

● A reduction in hard copies and the file space copies take up

● A primary point-of-contact with the Windermere Real Estate Escrow Department

● You will have access to all closing documents for five years through our online portal

KNOW THE STATUS OF YOUR REAL ESTATE TRANSACTION – ANYTIME, 
ANYWHERE.



The more conscientious and knowledgeable the parties are about the escrow process, the smoother the 
escrow transaction will be. There are several pieces of information that you will be required to supply to 
your escrow officer. The following is a brief list of items that you will be expected to provide and/or 
deliver to your escrow officer:

IDENTIFICATION Acceptable forms include; a current California driver’s license or identification 
card, valid passport or other approved California identification that includes a photo, physical description 
and signature. Check with your Escrow officer for acceptable forms of ID.

HOW YOU WISH TO HOLD TITLE TO YOUR HOME There are several different title 
vesting options ( joint tenancy, community property, community property with right of survivorship) in 
California, and each one has different tax, legal, and/or estate consequences. It is wise not to rush 
through this part of the escrow paperwork. Rather, you should do your homework and consult a licensed 
attorney or tax professional if you have questions.

Prior to your signing appointment, the following items, if needed, should be taken care of:

FINAL WALK-THROUGH OF HOME Before 
close of escrow, it is very important for us to perform 
a final walk-through of the home. This is your last 
opportunity to make any changes.

SATISFY ALL LENDER REQUIREMENTS  
You must satisfy all lender requirements prior to 
closing.

HOMEOWNERS INSURANCE 
INFORMATION Provide your Escrow Officer the 
insurance agent’s name and phone number prior to 
your signing so a copy of the policy can be sent to 
the lender and the first year’s premium can be paid 
through escrow.

POWER OF ATTORNEY If a Power of Attorney is desired, arrangements must be made with your 
Escrow Officer in advance.

TRANSFERRING OF ESCROW FUNDS If you plan to wire or transfer funds at the time of 
signing, please make arrangements in advance with your Escrow Officer. Be vigilant about wire fraud and 
carefully follow the instructions provided by your Escrow Officer.

SIGNING DOCUMENTS







Our new mobile real estate search app is designed to enhance your 
experience and strengthen your connection throughout your home search 
journey. Signature Search allows you to create saved searches, favorite 
properties, calculate commute times, and communicate directly with a real 
estate professional—all from the app. With Signature Search, you are better 
equipped to find the perfect home. 

FEATURES YOU WILL LOVE

● Schedule a showing or request more details about a home from an experienced 
professional

● Save frequently run home searches to make finding homes of interest even easier

● Save favorite properties to review later

● Chat directly with a real estate professional

● Make the most of your home search experience by using this powerful and secure app 
designed with consumers like you in mind

CONTACT YOUR WINDERMERE AGENT TODAY TO RECEIVE AN EXCLUSIVE 
APP INVITE TO DOWNLOAD!
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Discover the insider strategies, local trends, and expert tips 
you need before making an offer. 

This guide is just the beginning! The real estate market moves fast, and staying two steps ahead is the 
key to snagging your dream home while avoiding costly mistakes. While this guide covers the 
fundamentals, there are dozens of insider nuances that can save you thousands of dollars—from crafting 
a winning offer in a competitive market to uncovering hidden negotiation hacks and finding the best 
financing options. On my blog, I break down the buying process into actionable, easy-to-read advice, local 
market updates, and step-by-step checklists so you can navigate your purchase with absolute confidence

Type KevinLucanoRE.com/blog  into your browser today to unlock the full library of insider tips! 

The Greater Sacramento Region & Davis is my home. Let’s make it yours.

Want More Home-Buying Secrets?

http://callkevinre.com
http://kevinlucanore.com/blog
http://kevinlucanore.com/blog
http://kevinlucanore.com/blog
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